Discovering Your Memory Power

Your profession demands that you remember a wealth of knowledge.

A simple slip of the mind can result in thousands of dollars in lost sales
or credibility. Build your competitive advantage by learning how to train
your memory.

Find out how to remember...
- Names and faces
- Presentations (without notes!)
- To-do lists
- Numbers, dates and appointments
+ Information from books and conferences

When you Discover Your Memory Power, we guarantee:
1. You will be amazed and your people will thank you for one of the best meetings
of the year.
2. Everyone will walk away with several ideas on how a more powerful memory
will help them be more effective and reduce stress.

“What should | expect at the Memory Training meeting?”
A professional speaker will spend approximately 45 minutes with your group, sharing
the benefits of a more powerful memory, which include:

- Less stress

- Higher sales

+ A boost in confidence

- Better time management

- Increased referrals and repeat business

There will also be an interactive demonstration that will blow your mind.

Who should attend the Memory Training meeting?
- Sales Professionals
- Customer Service Representatives
- Managers
- Your boss
+ Anyone who wants to improve his or her memory!
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Client Buzz

“Regarding the complimentary
introductory program, Discovering
Your Memory Power, the Brokers
in my office felt it was valuable.

The introductory program was well
done, the speaker was excellent, and
the Brokers all took away something

of value.”

- Jeffrey D Wiren, Branch Manager,
RE/MAX Equity Group, Inc.

“This was incredible! | can’t wait
to practice these new skills and
implement them, not only in my

business, but in my life."

- Michael Blank, Financial Advisor,
Edward Jones

“Thought the course was great! | am
so happy to have had the opportunity
for my employees and me to have
experienced this great concept. We
will use this on a daily basis. Very
educational and entertaining! "

- T. Oehrlein, Sales Manager





